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The global Islamic fund and wealth management sector continued to experience growth due to the increasing
affluence of investors who wish to invest surplus funds in a Shariah-compliant manner and to diversify their
investment through Shariah-compliant funds.
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Islamic Wealth Management: Growing Stronger Globally
To date, the global Islamic fund and wealth
management sector is on the rise, supported
by strong demand from Muslim and nonMuslim investors. Globally, the wealth of
high net worth individuals (HNWIs) grew
by 14 percent to reach USD52.6tln in 2013.1
Key Islamic finance jurisdictions such as

the Middle East and Africa private wealth
increased 11.6 percent to USD5.2bln in
2013. 2 As at 4Q2015, the total global
Islamic assets under management (AuM)
were USD58bln and the number of Islamic
funds stood at 1,053.3

As the global Islamic fund and wealth
management sector continued to experience
growth due to the increasing affluence of
Muslim communities who wish to invest
surplus funds in a Shariah-compliant
manner and non-Muslim investors’ wish
to diversify their investment through

Shariah-compliant funds, more innovative
and comprehensive products and services
are being offered. One such possibility is
Islamic Wealth Management (IWM). IWM
which is relatively a new area of operations
of the industry is seen as service that best
caters to these growing needs.

Global Islamic Assets under Management (AuM) by Domicile as of 4Q2015

2% 6%

2%

2%

5%

38%

5%
9%

Saudi Arabia
Malaysia
Jersey Island
United States
Luxembourg
Pakistan
South Africa
Kuwait
Others

31%
Source: ISRA and Zawya s at 31st December 2015

1
2
3

Thomson Reuters Global Islamic Asset Management Outlook 2015
Boston Consulting Group
ISRA and Zawya as at 31st December 2015

www.mifc.com

1

ISLAMIC WEALTH MANAGEMENT:
GROWING STRONGER GLOBALLY

Number of Islamic Funds Domiciled by Country as at 4Q2015
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The Evolution of the Islamic Financial Market
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History of Islamic Wealth Management (IWM)

and basic for human existence, and it is the duty
of every society to preserve and protect the five
(5) necessities: religion, life, intellect, progeny,
and property.5 Hence, this explains the need to
manage wealth in accordance to Shariah.

The historical root of IWM can be traced back
to the basic Islamic concepts of wealth and
extends to the various structures of Islamic
financial products and overall planning.4
Shariah defines five (5) necessities as necessary

Five (5) Necessities in Islam
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The wealth management cycle involves
the creation of wealth through (inter alia) a
business, profession or trade and/or savings
with financial institutions, the enhancement of
wealth to generate returns, the protection of
wealth through risk management, takaful and
trusts, and the distribution of wealth through
gifts (hibah), wills and trusts.6 Therefore, IWM is
concerned with providing end-to-end solutions

using products and services throughout
the wealth management cycle which are
in compliance with Shariah. The range of
activities comprises financial analysis, Shariah
compliant asset and securities selection,
investment planning and ongoing monitoring
of investments, as well as estate planning, tax
planning and retirement planning.7 In short, it
is a comprehensive Shariah-based service.

Role of lslamic Financial Institutions (IFIs) in
Wealth Management

to private banking facilities. Globally, there are
993 IFIs operating in around 100 countries; with
approximately USD1.658tln in Islamic assets.9
In addition, OIC-member countries altogether
represent 10 percent of the global GDP,
signalling wider investment opportunities.10

Presently, most IFIs are offering retail services;
nevertheless their involvement in IWM is
increasing.8 This is because as the wealth of
their clients grows, they are demanding access

Global Islamic Finance Assets 2013 - Top 10 Countries
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Even though Europe led the initial driver of
IWM via financial institutions such as BNP
Paribas, UBS and Geneva-based Dar al Maal
al Islami; other Shariah-based players have
now joined the market especially in key Islamic
finance jurisdictions such as the GCC and
Malaysia.11 In the GCC, banks providing such

services include Dubai Islamic Bank and the
conventional Commercial Bank of Dubai which
offer its IWM services under its Al Dana Wealth
Managament.12 Moving to Malaysia, Islamic
banks offering such services include Maybank
Islamic and Al Rajhi Banking and Investment
Corporation (Malaysia).13

Dubai Islamic Bank Wealth Management14

client’s portfolio in the light of the client’s
financial and personal goals, which enables
them to give detailed advice appropriate
for the client’s particular circumstances
and aspirations. Most of the managers are
certified financial planners. In addition, Dubai
Islamic Bank offers a single contribution
investment plan for its high net worth clients
named Al Islami Muthmir. The plan provides
takaful cover; therefore if the client passes
away, their family will receive 101 per cent of
the single contribution. The plan is open to
clients aged from 18 to 70, with the maximum
age for the maturity of the plan being 85.

Commercial Bank of Dubai16

recommend a tailored range of products
suited for clientele personal needs, including
structured products, FX, credit, direct equity,
mutual funds and trusts. Through Al Dana
wealth management, the bank’s clientele are
exposed to a wide pool of experienced experts
in private banking, investment banking, and
asset management. Other privileges to take
advantage of include:

For the IWM portfolios, Dubai Islamic Bank
is offering its services through a brand-name
Wajaha, which encompasses not only private
banking, but a range of financial planning
services.15 Existing clients with a minimum of
AED3.5mln (USD 953,000) held on deposit
with Dubai Islamic Bank for three consecutive
months are invited to become Wajaha
customers. Members can use the services of
four designated centres in Dubai, Abu Dhabi,
Sharjah and Al Ain which employ relationship
managers, each assigned to particular clients
and available at all times for advice. These
managers have the expertise to analyse the
Conventional Commercial Bank of Dubai
offers IWM services under its Al-Dana Wealth
Management. Al Dana Wealth Management is
exclusively tailored to suit the requirements of
the bank’s HNWIs who need innovative wealth
management solutions and new investment
opportunities in both Shariah compliant
and conventional versions. In addition, the
bank’s relationship managers can advise and
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Thomson Reuters Global Islamic Asset Management Outlook 2015
Labuan IBFC 2013 Resource Centre, “Prospects and Outlook of Islamic Wealth Management: Post Global Financial Crises”
Labuan IBFC 2013 Resource Centre, “Prospects and Outlook of Islamic Wealth Management: Post Global Financial Crises”
www.dib.ae/wealth-management
www.dib.ae/wealth-management/wajaha/overview
https://cbd.ae/newcbd/Al-Dana-Overview.aspx
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Privilages of Al Dana Wealth Management
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Source: https://cbd.ae/newcbd/Al-Dana-Overview.aspx

Maybank Islamic Wealth Management

For the IWM portfolios, Maybank Islamic Wealth
Management Amanah Hartanah Bumiputera’s
(AHB) Fund is recommended for those seeking
a regular income stream.17 Maybank Asset
Management manages this Shariah compliant
fund which invests in Islamic money market
instruments and real estate, with the rents

providing most of the income stream.18 One of
its major investments was Tower 3, Avenue 7
in Bangsar South City which has an occupancy
rate of over 90 percent.19 It is noteworthy to
inform that this new green eco development is
setting new standards for offices in Malaysia. 20
In addition, Maybank Islamic offer a range of
in-house funds.

https://cbd.ae/newcbd/Al-Dana-Overview.aspx
Finance Accreditation Agency 2016, “Marketing and Promoting Islamic Wealth Management: The Role of Regulators,
Islamic Financial Institutions and Financial Planners”, Rodney Wilson
18
Finance Accreditation Agency 2016, “Marketing and Promoting Islamic Wealth Management: The Role of Regulators,
Islamic Financial Institutions and Financial Planners”, Rodney Wilson
19
Finance Accreditation Agency 2016, “Marketing and Promoting Islamic Wealth Management: The Role of Regulators,
Islamic Financial Institutions and Financial Planners”, Rodney Wilson
20
Finance Accreditation Agency 2016, “Marketing and Promoting Islamic Wealth Management: The Role of Regulators,
Islamic Financial Institutions and Financial Planners”, Rodney Wilson
16
17
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Al-Rajhi Banking and Investment Corporation
(Malaysia)21

Under the bank’s IWM services, Al-Rajhi Banking
and Investment Corporation (Malaysia) offers
five (5) areas of services for the HNWIs: Gold-i,
Takaful, unit trust, will writing and safe deposit
box. For the Gold-i, the HNWIs can invest
into fine gold to safeguard their investments
especially during economic uncertainty. There
are also specific takaful plans dedicated for

the HNWIs clientele: i-Great Raudhah22 and
i-Great Bakti. 23 Moving to unit trust, there
are various funds offered by the bank for
its HNWIs, namely Am-Mateen Asia-Pacific
Equity Fund and Namaa’ Asia-Pacific Equity
Growth Fund. Finally, the bank also offers
estate planning services and safe deposit box
to allow the HNWIs to deposit their valuables
and documents with peace of mind.

In addition to the above, other major
retail Islamic banking operations of major
international banks such as HSBC Amanah,
Barclays, Deutsche Bank and to a lesser
extent, Standard Chartered have been scaled
back so as to give ways to HNWIs seeking IWM

services. 24 Apart from the above, other roles of
the IFIs engaged in IWM include pointing out
to their clients on the advantages of placing
funds in well regulated jurisdictions, as this
helps to reduce systemic or macro risk. 25

Regulatory Support for Islamic Wealth
Management (IWM)

systems for Shariah compliance within the
institutions involved. 27 For example in the
case of Malaysia, there are established systems
for the appointment of Shariah scholars and
regulatory vetting. 28
Furthermore, SC of
Malaysia is undertaking various measures to
encourage the IWM industry to flourish by
allowing Islamic fund management companies
to enjoy tax incentives. 29
The country’s
facilitative and comprehensive Islamic finance
regulatory framework creates a conducive
environment for the future growth of IWM
services. 30 Recently, Malaysia’s international
business and financial centre, Labuan

IWM involves a variety of financial institutions
namely Islamic banks that are regulated by their
central banks and asset and fund management
companies that are regulated by institutions
such as the Securities Commission (SC) of
Malaysia or the Capital Market Authority of
Saudi Arabia. 26 Therefore, a well-regulated
jurisdiction will ensure clients have good
information to make their investment decisions
as it practices high level of transparency and
accurate financial reporting by the Islamic
financial services providers. In addition, a wellregulated jurisdiction will ensure the robust
21
22
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30

ww.alrajhibank.com.my
i-Great Raudhah is a regular contribution term Takaful plan. The term of coverage is based on the package plan selected (10, 15, 20, 25,
30 years). Contributions paid are channelled to the Participant’s Individual Account (PIA). This plan is applicable for Muslim participants
/ person covered only. The product features are Death or Total and Permanent Disability (TPD) benefit, double Takaful benefits while
performing Hajj or Umrah, Badal Hajj (Hajj by Proxy), Adha benefit and maturity benefit.
i-Great Bakti is an investment-linked Family Takaful plan that combines investment and protection. The plan provides protection and
part of the contribution will be invested in specific investment fund. This plan matures at age 75. Contributions paid are channelled to
the Participant’s Unit Account (PUA), in accordance with the prescribed contribution allocation rates for each contribution year. The
product features are Death and TPD benefit, maturity benefit and bereavement benefit.
Finance Accreditation Agency 2016, “Marketing and Promoting Islamic Wealth Management: The Role of Regulators, Islamic Financial
Institutions and Financial Planners”, Rodney Wilson
Finance Accreditation Agency 2016, “Marketing and Promoting Islamic Wealth Management: The Role of Regulators, Islamic Financial
Institutions and Financial Planners”, Rodney Wilson
Finance Accreditation Agency 2016, “Marketing and Promoting Islamic Wealth Management: The Role of Regulators, Islamic Financial
Institutions and Financial Planners”, Rodney Wilson
Finance Accreditation Agency 2016, “Marketing and Promoting Islamic Wealth Management: The Role of Regulators, Islamic Financial
Institutions and Financial Planners”, Rodney Wilson
Bank Negara, Guidelines on Shariah Governance Framework for Islamic Financial Institutions, Kuala Lumpur, December, 2010
“Islamic wealth management next phase of growth for Islamic finance”, Borneo Post online (2nd Jan 2014)
The International Financial Planning Advisors Conference 2008, “Malaysia as a Hub for Islamic Wealth Management”, by CIMB Islamic
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International Business and Financial Centre
(Labuan IBFC) has been awarded as a leading
IWM provider. 31 Evident to this, as at 4Q2015
Malaysia accounts for 31 percent of the total

Islamic assets under management (AuM)
and 25 percent of the total Islamic funds
domiciled. 32

Moving to the GCC, as part of its effort to
promote IWM, strides have been made on
a number of fronts including wider product
offerings and a more stringent regulatory
environment. 33
For example, the Capital
Market Authority of Saudi Arabia has recently
authorized a leading asset management and
investment banking firm’s Shariah-compliant
IPO fund so as to provide high net worth clients
with a wide range of innovative investment
products to meet their portfolio diversification
objectives. 34 As at 4Q2015, Saudi Arabia holds
the largest amount of the total Islamic assets
under management (AuM) at 38 percent
and is the second largest domiciled country
for Islamic funds at 18 percent. 35 Dubai, the
eight most important city to HNWIs in 2015 is
increasingly seen as an alternative jurisdiction
for wealthy high-net worth families and

their investments from around the world. 36
Presently, efforts are being made by the
government to amend and update some of
the legislations to boost foreign investors’
confidence. 37 The country’s local tax regime,
robust foreign trade, international trade fiscal
relations and legal framework that allow
foreigners 100 percent business ownership are
some of the reasons that make Dubai an ideal
destination for the HNWIs. 38 In addition, Dubai
International Financial Center (DIFC), being an
early proponent of the concept of the Single
Family Office (SFO) was the first jurisdiction
in the Middle East to define a family office in
legal terms. 39 Family office based in DIFC will
benefit from the country’s robust legal and
regulatory framework, and highly qualified
and experience professionals.40

Moving forward, to further promote the
growth of IWM, one possible option is the
exploration of IWM with Shariah-compliant
socially responsible investments (SRI). This
will be a win-win situation for both parties,
as through SRI, this will allow Shariahcompliant investments to attract a broader
spectrum of demand, and at the same time
SRI opportunities will broaden with Shariah-

compliant investments.41
The outlook for
Shariah-compliant SRI is most promising in
Malaysia with the support of SC of Malaysia
following the launch of the ESG index and
guidelines for SRI sukuk.42 The ESG index was
launched in December 2014 under the name
FTSE4Good Bursa Malaysia (F4GBM) and is
expected to attract some of the USD3.4tln SRI
from different countries worldwide.43
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2016 survey conducted by London-based Edbiz Consulting
ISRA & Zawya as at 31st December 2015
Thomson Reuters Global Islamic Asset Management Outlook 2015
“Alkhabeer Capital Launches its IPO Fund”, Thomson Reuters Zawya (9th Feb 2016)
ISRA & Zawya as at 31st December 2015
Report by Knight Frank, 2015
“What makes Dubai a safe haven for the rich”, Thomson Reuters Zawya (16th Jan 2016)
“What makes Dubai a safe haven for the rich”, Thomson Reuters Zawya (16th Jan 2016)
Deloitte, 2016
Deloitte, 2016
SRIs & The Case for Islamic Investment Funds
Thomson Reuters Global Islamic Asset Management Outlook 2015
Thomson Reuters Global Islamic Asset Management Outlook 2015
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Conclusion and Challenges Ahead

Overall, the services of IWM offered by the
global Islamic financial industry are expanding,
evident by the increasing number of IFIs
offering IWM services, recent introduction of a
more competitive and comprehensive product
and service offerings, positive opportunities of
IWM with Shariah-compliant SRI and several
initiatives taken by regulators to ensure the
continued growth of the industry. Amidst all
of these advantages, bulk of the Islamic wealth
is presently concentrated in non-Muslim

countries. For example, out of USD11.5tln
of wealth owned by Muslim individuals,
institutions and government, about USD9.5tln
still remain outside the global Islamic financial
services industry.44 In addition, 70 percent of
the total Middle Eastern wealth is channelled
abroad.45 This is because the risk appetite
of Islamic investors, both institutional and
individual, is in line with product availability
in the West, as they are comparatively more
developed and have greater variety.46

Apart from the above, other challenges facing
IWM include the current challenging global
macroeconomic conditions and volatile global
financial markets, resulting in the consistent
decline in oil prices. These have a taken a toll

on Islamic wealth creation globally, as most of
the Muslim HNWIs originated from the oil-rich
countries of the Gulf region.47 Oil-rich countries
such as Saudi Arabia and the UAE control 74
percent of the region’s private wealth.48

Distribution of Wealth across MENA

Country

Total Assets
Available

Number of
Affluent People

Number of
High Net Worth
Individuals
(HNWIs)

Number of Ultra
High Net Worth
Individuals
(UNHWIs)

Morocco

USD30Bln

283 000

7400

40

Algeria

USD47Bln

213 000

4100

35

Tunisia

USD15Bln

232 000

4460

60

Libya

USD20Bln

229 000

4400

55

Egypt

USD61Bln

892 000

17 000

490

Lebanon

USD12Bln

224 000

4300

N/A49

Jordan

USD8Bln

130 000

2440

N/A

Syria

USD17Bln

82 000

1570

225

Yemen

USD8Bln

72 000

1390

N/A

Oman

USD15Bln

170 000

3260

140

UAE

USD110Bln

2 800 000

53 800

775

Qatar

USD35Bln

216 000

4160

290

“$9.5 trillion of Muslims wealth remain outside the global Islamic financial industry”, CPI Financial (10th Feb 2016)
Thomson Reuters Global Islamic Asset Management Outlook 2015
46
“$9.5 trillion of Muslims wealth remain outside the global Islamic financial industry”, Pakistan Observer (12th Feb
2016)
47
“GCC wealth market expansion creates robust opportunities for private banks to grow, says 2nd GCC private banking
study”, Strategy & Formerly Boos & Company (16th Feb 2015)
48
“GCC wealth market expansion creates robust opportunities for private banks to grow, says 2nd GCC private banking
study”, Strategy & Formerly Boos & Company (16th Feb 2015)
49
Not Available
44
45
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Kuwait

USD30Bln

712 000

13 600

720

Bahrain

N/A

N/A

N/A

N/A

Iraq

USD25Bln

N/A

N/A

150

Saudi Arabia

USD142Bln

1 200 000

23 200

1225

In addition, even though it is expected for
Islamic funds to grow 5.05 percent per annum
to reach USD77bln by 2019, the challenging
global
macroeconomic
conditions
and
volatile global financial markets has resulted
in a decline in the number of Islamic funds. 50
The number of Islamic funds declined to 1,053

during the fourth quarter of 2015, from 1,181
as at year-end 2014. 51 Apart from Islamic
funds, the total global Islamic assets under
management (AuM) declined to USD58bln
during the fourth quarter of 2015, from
USD60.65bln as at year-end 2014. 52

Moving forward, various steps have to be taken
by the global Islamic financial industry to take
on this new phase of development. These
include firstly; offering variety of innovative
and sophisticated products to meet the more
sophisticated demands of the increasingly
affluent Muslim investment population which
include Shariah-compliant SRI. 53 Secondly;
whilst wealth managers are able to address
the issue of wealth enhancement, protection
and distribution, existing services need
to be further developed to allow for more
customisation and opportunity for returns
enhancement in all economic and investment
cycle. 54
Thirdly, to continuously develop
wealth management skills for the advisor. This
is because to provide sound advice to clients,

advisor must take into account both personal
and business needs looking at both financial
and non-financial products. 55 In other words,
advisor should be well-rounded. Finally, to
increase public awareness on IWM as there
seems to be lack of awareness among the
public about IWM. Responding to this, there
is one group that took the initiative towards
increasing the awareness among investing
public - BNP Paribas-INCEIF Centre for Islamic
Wealth Management (CIWM). 56 The centre is
a joint collaboration between BNP Paribas
Malaysia Bhd and The Global University for
Islamic Finance (INCEIF) which is dedicated
to support the growth of the Islamic wealth
management industry, asset management
and capital markets. 57

50
51
52
53
54
55
56
57

ISRA & Zawya as at 31st December 2015
ISRA & Zawya
ISRA & Zawya
“$9.5 trillion of Muslims wealth remain outside the global Islamic financial industry”, Pakistan Observer (12th Feb 2016)
CIMB Islamic
CIMB Islamic
“Islamic wealth management next phase of growth for Islamic finance”, Borneo Post online (2nd Jan 2014)
“Islamic wealth management next phase of growth for Islamic finance”, Borneo Post online (2nd Jan 2014)
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